	                                                        Tanous Bader      

                          Muroor road,  near Al Jazira club, Abu Dhabi, Uae
                                               Phone number:00971506688092 
                                             Email: anthonybader@hotmail.com

Objective:
A Cosmetics Sales Management position that will effectively utilize acquired expertise, creative talents and commitment to excellence. Desire a position with career growth potential. 

SKILLS: 

· Excellent communication skills and networking power with good interpersonal skills. 

· Strong negotiation power. 

· Enthusiastic, self-motivated, active with excellent soft skills. 

· Great ability to develop business with networking skills.
· UAE Driver license. 

Summary Of Qualifications: 
· Innovative professional with 4+ years of progressive experience within the cosmetics sales industry and the skills to drive business growth, capitalize on new revenue potential, and manage all aspects of daily business operations. 

· Expertise in all cosmetics sales, pricing strategies, client relations and needs assessment, marketing, financial management, purchasing, administration, and staff training, supervision, motivation and mentoring. 

· Proactive leader with refined business acumen and exemplary people skills. Facilitate a team approach to achieve organizational objectives, increase productivity and enhance employee morale. 

· Quick study, with an ability to easily grasp and put into application new ideas, concepts, methods and technologies. Dedicated, innovative and self-motivated team player/builder. 

· Exceptional leadership, organizational, oral/written communication, interpersonal, analytical, and problem resolution skills.
· Proficient in the use of various computer programs and applications including word, excel, PowerPoint, etc…
Professional Experience: 
Cosmetics sales representative / Cosmetics Showroom Manager – Nazih Trading Company, Abu Dhabi, Uae.
Cosmetics Showroom Incharge, 06/2007-present

Hired, trained, supervised and monitored 12 sales people; motivated staff to meet/exceed established sales goals and objectives by developing effective sales incentives. Gave final approval on all sales, trade-ins, financing and credit arrangements. Monitored and reported sales volume, financial and business transactions. Generated sales around 550 thousand dirhams per month.
Sales representative- Nazih Trading Company, Abu Dhabi, UAE 08/2006-06/2007 
In this position, I have performed several sales to all salons, spas, and medical centers where I have worked on entering and advertising cosmetics products including hair treatments, facial, and other products used by salons. Monthly target: 160 thousand Dirhams.
Education: 
Saint Coeur High school, Beirut, Lebanon
Lebanese science baccalaureate, 08/2002-06/2003

Hobbies:

Swimming, Soccer, Basketball, Reading, etc…
REFERENCE:
1-Amin Ismail, Area Manager at Nazih Traiding Company, Phone Num: 00971553697322, email: asi02@aub.edu.lb

	

	


